Better for Less Club

My Daily Success Plan

Date

Day

Plan your 7 critical business-building activities, and each day work with integrity to fulfill on them. Make promises, take action.

1. Keep Building Your Contact List: | met these people today (Transfer these to my master contribution list)

Who

Where

Who Where

Ph

Info

Ph Info

2. Set Appointments: Appointments set to introduce M

elaleuca (Transfer appointments into master calendar)

Who Date Who Date
Where Time Where Time
Who Date Who Date
Where Time Where Time

3. Make Presentations: Today these people receive(d) complete Delivering Wellness presentations and were invited

to be Melaleuca customers. (

Schedule NOW their 48-hour Follow-up Meetings and New Customer Orientation).

Who Date Who Date
Where Time Where Time
Result Result
Who Date Who Date
Where Time Where Time
Result Result

4. Hold 48-Hour Follow-up Meetings with these people. Make notes on their “Support” sheet.

Who Time Who Time
Where Result Where Result
Who Time Who Time
Where Result Where Result

5. Celebrate Success: Who achieved what today (or recently) that | acknowledged today?

Who

What

Who What

Who

What

Who What

6. Always be Involved in FastTrack: What actions will | take today to satisfy my FastTrack game?

7. Lead by Example: Today | will lead by example especially by these actions:

e New Customer Orientation: Tuesdays 6:00 PM, Saturdays 9:30 AM central. Dial (832) 551-5149, code 105635+
o Kick-Start Your Melaleuca Business: Tuesdays7:30 PM, Saturdays11:00 AM. — FreeScreenSha{rinq com, Mtg ID 170-583-900
e Better for Less Club FastTrack “Twenty-Five and Thrive”: Wednesdays, 7:30 PM. ] —

This form is based on Melaleuca’s “Seven Critical Business-Building Activities”.
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